
EXPLORING USAID 
FUNDING OPPORTUNITIES
“How to Work with USAID” Training Series



LEARNING OBJECTIVES 

• Identify USAID’s priorities and 
areas of work.

• How to find information 
about Agency strategies and programs 
that align with your organization.

• Know what types of USAID partnership 
opportunities are available.

• How to research current and upcoming 
funding opportunities.



DEFINITIONS

• A partnership is a collaboration that leverages the skills, assets, resources and 
technologies of USAID and its partners from the public, private, academic, and 
nonprofit sectors.

• An award is an instrument the Agency uses to partner with an organization.

• A solicitation or notice of funding opportunity is a process the Agency uses to 
seek proposals, applications, or information from potential partners.

• A Mission is a USAID overseas operating unit that manages programming in a 
country or region.

• A Bureau is a USAID operating unit that manages a major global role or function.

• Assistance is an award of funds to a recipient to achieve a public good.

• Acquisition is USAID’s procurement of good and services from a contractor.



WHY IS IT IMPORTANT 
FOR USAID TO PARTNER?

USAID Mission:

The U.S. Agency for International Development leads the U.S. 
Government's international development and disaster assistance through 
partnerships and investments that save lives, reduce poverty, strengthen 
democratic governance, and help people emerge from humanitarian crises 
and progress beyond assistance.



USAID 
PRIORITIES

Learn more about these sectors 
at USAID’s What We Do. 

https://www.usaid.gov/what-we-do


WHERE USAID WORKS

• USAID funds activities in more 
than 100 countries and 
organizes its programs in five 
regions of the world.

• Missions and Bureaus offer 
many different opportunities for 
partners to work with USAID.

Explore USAID’s geographic presence with this interactive map.  

https://stories.usaid.gov/usaidmap/


EXPLORING 
OPPORTUNITIES



HOW TO EXPLORE 
OPPORTUNITIES

1. Learn about Agency priorities and strategies, and 
think about where your work aligns with USAID;

2. Check the USAID Business Forecast for 
opportunities you should monitor;

3. Research “rolling” funding opportunities; 

4. Track “open” opportunities.



PRIORITIES AND STRATEGIES
STEP 1

Start by reviewing the Agency’s Strategy and Planning site.

Look for information that helps you understand Agency activities and 
priorities in the countries where you hope to work: 

• Mission websites provide information about USAID history and 
current activities in each country.

• Country Development Cooperation Strategies (CDCSs) outline 
which technical sectors Missions have prioritized.

• USAID’s “What We Do” web page provides links to help you research 
policies, strategies, and visions for the technical sectors relevant to 
your organization.

https://www.usaid.gov/results-and-data/planning


USAID PLANNING CYCLE

At any given time, USAID is working on programming 
across four different fiscal years. 

For example, in FY 2021, USAID is: 



HOW TO MAKE 
STRATEGIC CHOICES



CHECK THE BUSINESS FORECAST
STEP 2

The USAID Business Forecast is a real-time, searchable 
database of funding opportunities in the planning stages. 

• Check this database at least monthly.

• Follow specific funding opportunities for changes or updates. 

• Begin making plans to respond to a funding opportunity when it opens.

Search the USAID Business Forecast, 
follow @USAIDBizOpps on Twitter, join the “Work with USAID” 

LinkedIn group, and register on WorkwithUSAID.org.

https://www.google.com/url?q=http://usaid.gov/business-forecast&sa=D&source=editors&ust=1615840099986000&usg=AFQjCNG5pVqyNTcECuIw6KKQ5HchkMBitw
https://twitter.com/usaidbizopps
https://www.linkedin.com/groups/12491152/
https://workwithusaid.org/


RESEARCH ROLLING 
FUNDING OPPORTUNITIES

STEP 3

A “rolling” funding opportunity has an ongoing application 
deadline and focuses on broad areas of interest.

There are two common types of rolling funding opportunities:

• Annual Program Statements (APSs) invite concept papers on a broad topic;  

• Broad Agency Announcements (BAAs) seek innovative ideas in response to 
a particular challenge or need. 

Explore other opportunities through the New Partnerships 
Initiative , the Local Works program, Development Innovation 

Ventures and Global Development Alliances. 

https://www.usaid.gov/npi/partnership-opportunities
https://www.usaid.gov/npi/partnership-opportunities
https://www.usaid.gov/local-faith-and-transformative-partnerships/local-works
https://www.usaid.gov/div
https://www.usaid.gov/div
https://www.usaid.gov/gda


TRACK OPEN FUNDING OPPORTUNITIES
STEP 4

“Open” funding opportunities usually have shorter response 
turnaround times and are usually more narrowly defined.

These typically take two forms:

• USAID announces acquisition opportunities for contracts at 
beta.SAM.gov. These announcements are called Requests for 
Proposals (RFPs).

• The Agency announces assistance opportunities for grants and 
cooperative agreements at Grants.gov. These announcements are 
called a Notice of Funding Opportunity (NOFO) or Requests for 
Applications (RFAs).

https://beta.sam.gov/
https://www.grants.gov/


HOW USAID WORKS 
WITH PARTNERS



USAID’S FUNDING PROCESS

Learn more at How to Work with USAID. 

https://www.usaid.gov/news-information/news/how-work-usaid-webinar-%E2%80%93-january-13-2021


COLLABORATIVE APPROACHES

Through a process called co-creation, USAID brings together potential 
partners to collaborate on solutions to development problems.

USAID encourages partnership in two common ways:

• Requests for information and market research activities are intended to gather 
ideas from organizations to help the Agency plan its activities.

• Stakeholder consultations bring together organizations with relevant knowledge 
for discussions that can inform USAID’s plans.

You can use these opportunities to interact with USAID, deepen your understanding of 
the Agency’s work, and demonstrate your organization’s knowledge and capacity.  



USAID AND SMALL BUSINESSES

USAID’s Office of Small and Disadvantaged Business Utilization (OSDBU) is 
dedicated to promoting the use of U.S. small businesses in procurement.

This office:

• Negotiates small-business funding goals with the U.S. Small Business Administration; 

• Works with USAID Bureaus, independent offices, and Missions to negotiate individual 
small-business goals.

Learn more at USAID’s Small Business website.

https://www.usaid.gov/partnership-opportunities/small-business


THE “GO/NO-GO” 
DECISION

To assess whether you should pursue a funding 
opportunity, consider this:

• It takes time, effort, and resources to develop a 
proposal or application.

• Your efforts may require diverting resources from 
other priorities.

• Funding opportunities are highly competitive.



ARE YOU READY TO RESPOND?

Does your organization have the capacity to 
successfully implement the award?

Does your organization have the ability to submit 
required documents by the deadline?

How competitive will your organization be 
compared to other organizations?

1

2

3



ARE YOU READY TO RESPOND?

1 Does your organization have the capacity 
to successfully implement the award?

• Do you have the right technical expertise?

• Have you worked in the geographic area?

• Do you have the experience and systems 
to implement the Activity at the scale 
envisioned in the announcement for 
the funding opportunity?



ARE YOU READY TO RESPOND?

2 Does your organization have the ability to 
submit required documents by the deadline?

• Time and ability to do assessments or research;

• Experts available to ensure technical soundness;

• Strong writer to create proposal or application 
narrative; 

• Finance staff who are able to research costs and 
develop the budget?



ARE YOU READY TO RESPOND?

3 How prepared is your organization to meet 
and maintain compliance requirements?

• Is your organization registered to work with the 
U.S. Government?

• Do you have a sound plan for risk management and 
financial reporting?

• Are you familiar with the standard provisions that 
accompany USAID funding?



SUBMISSION LOGISTICS

While you are deciding whether to respond to a funding opportunity, 
keep these things in mind about the process:

• Most funding opportunities have an “open question period” when you may 
send questions to USAID.

• Take time during this open question period to clarify details and help inform 
your “go/no-go” decision.

• Note that when a funding opportunity is active, USAID staff are not allowed to 
discuss it directly with potential partners. 



A “GO” DECISION

The ideal “go” decision is one where responding to a funding opportunity 
has value, even if your proposal or application does not win.

Going through the experience gives you the opportunity to:

• Learn about the process and better prepare for future opportunities;

• Present your organization and your ideas to USAID; 

• Gain valuable feedback so you can be more competitive in the future. 

Learn more in “Effectively Responding to USAID Funding Opportunities”.

https://www.usaid.gov/work-usaid/get-grant-or-contract/trainings-how-work-usaid


FIVE CASE STUDIES



USAID IN GHANA



FIVE FICTITIOUS ORGANIZATIONS IN GHANA

• Organization A is a Ghanaian nonprofit with a mission to improve the health of citizens 
by providing education and training on healthy behaviors.

• Organization B is a Ghanaian business association that helps its small-business 
members access critical skills and services to succeed and grow.

• Organization C is a regional start-up that develops innovative products to help farmers 
in West Africa protect crops from pests. 

• Organization D is an international consultancy in fisheries management. It has worked 
elsewhere in sub-Saharan Africa and is interested in expanding into Ghana.

• Organization E is an international consortium of universities and research organizations 
specializing in the study of agro-ecological system sustainability in Ghana. 



USAID’S STRATEGY IN GHANA



SEARCH THE BUSINESS FORECAST



IDENTIFY OPPORTUNITIES



RESPOND TO ADDENDA



RESPOND TO ADDENDA



RESEARCH BY SECTOR

Feed the Future Priority Country



DRAFT NOTICE OF FUNDING OPPORTUNITY



FORM A CONSORTIUM



RESPOND TO BAAs

ADDENDUM 01 - Research Initiative on Sustainable 
Agriculture and Natural Resources Management in Africa



PATHWAYS TO 
PARTNERSHIP

USAID offers different ways for potential partners 
to collaborate on development solutions.

Organizations should explore different funding 
opportunities that fit their needs and USAID’s strategies 
and goals.

While some opportunities lead to funded awards, others 
provide partners the chance to build relationships with 
USAID around shared goals.



KEY POINTS

● USAID relies on partnerships with a variety of organizations to achieve its goals.

● Potential partners follow four steps to explore funding opportunities to partner 
with USAID:

1. Learn about Agency priorities and strategies;

2. Follow the Business Forecast;

3. Explore “rolling” funding opportunities;

4. Track “open” opportunities.

● It is important to begin exploring funding opportunities 6 to 12 months before you 
plan to respond.

● Smaller and newer organizations can learn about USAID programming by partnering 
with larger, more experienced partners.

● You and your team will find many different pathways to partnership with the Agency.



RESOURCES

● Learn about USAID strategies and priorities: Country Development Cooperation 
Strategies, Mission Websites, Technical Sectors.   

● Track planned funding opportunities: USAID Business Forecast.

● Find rolling funding opportunities: Local Works, Development Innovation 
Ventures, Global Development Alliances.

● Find open funding opportunities: Grants.gov (assistance awards), beta.SAM.gov 
(acquisition awards).

● Learn more about responding to a funding opportunity: Effectively Responding 
to USAID Funding Opportunities and Preparing Budgets for USAID Funding 
Opportunities training modules.

https://www.usaid.gov/results-and-data/planning/country-strategies-cdcs
https://www.usaid.gov/results-and-data/planning/country-strategies-cdcs
https://www.usaid.gov/where-we-work
https://www.usaid.gov/what-we-do
https://www.usaid.gov/business-forecast
https://www.usaid.gov/partnership-opportunities/ngo/localworks/unsolicited-proposal-application-guidance
https://www.usaid.gov/div
https://www.usaid.gov/div
https://www.usaid.gov/gda
https://www.grants.gov/
https://beta.sam.gov/
https://www.usaid.gov/work-usaid/get-grant-or-contract/trainings-how-work-usaid
https://www.usaid.gov/work-usaid/get-grant-or-contract/trainings-how-work-usaid
https://www.usaid.gov/work-usaid/get-grant-or-contract/trainings-how-work-usaid


THANK YOU



This module was produced by the United States Agency for International Development.
The presentation team comprises staff from USAID and the Partnerships Incubator. 

USAID thanks all the individuals who contributed their time and ideas toward the development 
of this training module.

Email feedback or questions: IndustryLiaison@usaid.gov

mailto:howtoworkwithusaid@usaid.gov
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